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1. ERICHT %R EEMT 5 L TOXATER

[—=r 74 73 h] LOMVITH SRR ZRED -2, ~—F T 1 ¥ I ERE

WRRTBEIETHD, £I9TDHZLITEHST, =T T4 7] OFEKRT7ZIIWESHRAA
A=V TELNOLTHbL, EIHD, LIEBLThHE, ~—F 74 VI BRIIEEGFLETH L
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VSRR 2, ZOB, LOXHICLTHELZHTHTIMIIVOr, [EOERITRFHRFZT
BZONTZR—=F7 T4 Y TEEREDNS, TRADRELVICENRV] LETIRELDD. H5
Wit [IROMERBH LT AV - =T T4 YT HERDERLENS, THEHEAL TBTIIMHE:
v LEZDERELON. SHIIE [HFDA A=V IR BEI Y =T T4 v I EFRETRHAT
OB THD] DIEH 9 D

POT, BB —F T4 Y IR E RO, [R—r T4 v 78, AEXs ¥ — Lttt
75— DOREFINGERHEZ 2GS 2B TH - T, TOHHEIAAD=— X LEREKETLL, Dwn
TN ZI LEE2 ] L OB > Tz, E2AH, HDHHEETHRFICLE
R=TTAYTHEZ =074 r7&id, MENEXEERICI NGO DDOFEE LT
FEHHEERZERROTICHBEE LD S ] BOBESZENTWADOEHIZL, FL “~v—7
TAYTHRE LT, ZEESRRLIBE R PHEETLDTHS ) »eERE BITR
720 WEICLTRRE, TNDHBRO~—r 714 Y IHIRZHRBHT2BEE &> Tz,

EZHT, £bXd [EHK] (definition) LIIMTH S 7. —IZbhbhid, »5F%%
BT LD, Heb ERLHE (F—#S) OBRNELZHEEL THEL, T hbbERD
JFRLENRH L, UL, BHICELTHE M) LoREZELIERVZODTHY, Hb
VIR R ERORERE MG T 200 Thb, T IERDHFLERRND L, WMETIRL, &
L, HHADO2HOBERLE LT, FAMHHEO-OOMEHEL L THERN - FHEMICHE S
NELDTHb, ZOEKEPS, EHRICHEEEZRDZ 2 LZkE v L~ 0OEHL &%
FIELBZVDOTH b, BFld, MAFOBNLRHARIIIE L TEDL YV HELUEKEDOLDTH
%%,

Y512, BRITERIM WFEE) CREONIFNTH L, LAREREZTRHAL L7,
ZHEMEBHMADOERETH L, $72, ERIFLOREEZMEGT LD TELL, JHHOLD
DEER - FRWEETH S, W2, WEIFEREHRD L 01E, BFHEFRIIEOCHH T
FEERARRDERDOABY D AR E TR L CHH LA T RWEHEIIBWTTH S,

2. BIEDFFTE

TAYG = T4 7 HEIE 1948 4E, 1960 4E, 1985 4F, 2004 4 &, 10 4E~20 EHE T
PERERRE IR L TRADS, 2004 SEDEFRD S DT H 3 EHRD 2007 FEICH EFk FE £
L%, had =20 & ->2TIS, B L ORMAEL, HELTWE~Y—7r T 1 ¥ Vi
HOEUALT B2 Wl ol £ TAN, 29 LTEBINZERORNYED, FEROHL L8
AR RBRH, HHVIIERMEHE COHRLELRHEICRAL TV, 5121, BHREED
TOR=F7 T4 Y 7HOEY) FOGmHRICETRATN D, BT 510, BB [ERICHT S
WA EET A ETORANE] ZHMBL TV ARVIIICELRIDTHL, 2212 [HEOFTE
1] 2R S5,
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botd, ZMEKELTOT A I - =751 v 7iHs (UEAMA) OB4E1R, s
TAETHOBEREGND D B, AMAFHLOBYN O =T T4 Y 7 EREEDTERD, £
UM R & L TR — I3 2 HHEM L, SEMCORER 2R L8l D - 72h
LTHHI)e TOEKERDNDL, AMAIZH > T, EOX—r T4 ¥ 7EFRHN “WU»PE» %IE
WS mdT 52 EPFSNE ). EBE, AMA X, BCRROZELZ|RY AhoD, Zollics
B EEAMEBINE KL L2~y — 7 T4 Y 7 BFREFELL) L L TR, LAL, oL
CAHIMRBAAED LD T B A ERTER I EN TV LELAWTHY, BBV IT M
ENDZOICI0EREORESDH D LI ICEbNE, 2O L)% AMADEEIZONWT, LV
LABUENH S 9o I [HBEOFE 2] MRS N5,

LIAHT, MoEFY EHERHAEF L L) ITBVTE, UHEMOTESLHEED S
EFamikld, LIOFIKRTLTLES>TwD, FLTR, HRRFEOFHIZBNT, 221X
(L d] & (MEFEE ] ZEOERPFERLANVTEENDZET IRV, Tl
3, MEERLTWE), 21 IR ThERMm#EZ LTWDHEVW) 2L, =771
T O SFEFICIL L TENE L 5o TV D T EDFETIERWES ) 6 HAH VI, N—T
NVADE) LN, [R=T T4 v IRHBE~—r 74 Y 7ERIZOVTHEZT@R LTS LW
ki, COFBEIEMELTRETHLILDIETH L] OFEAI2Y, 22z [HEO
16 3] DRI N5,

3. AROHRA LB

ZFIT, FER, HRoBARHATLILICE ST [R—FrF 1 Y ERICHT bk %
HOWKLL) LB, Thbh, =774 VIMENBL L THrL5HICESLE TR, £
DN AR H LT 4 2025, sME~—7 74 v 7 E#RICHES T T
LAZ8IT 5, TN [R=Fr T4 Y I EHROEBIII =TT 1V ITHIRICBIT SEHOE
TERMT25DTH5E]| LOERKNEFEEHLNOTHb, TOBE, Bd2EZROHILLED
EFXEPNESELNEOMENT LT A0Y, TZTRAMADY—7 74 ¥ 7 EHRZ R, T0D
ZEB IR LOOWmr BT 5. £ AMA 2SKE~Y —7 7 4 ¥ ZIHZEIC BT 2 R KO S4H
HTHY, FLEROEEBIIREN -BEZ L7 LEBH 05 TH 5,

botd, AMADY—7 714 ¥ 7 EFRTERER TOWRBNNIC 10 FREERN TS N5
MAH 5L, F7/2—75T 2004 4EEHKD S 2007 EEFR T TOMMIE LT 3ETLIE
MolelbaBEZEbELLEE, ERIMIBRINLEEIIZEDLYVEESLZ LI, FFOHWE
Ry RV, 22T, ARETIEIHIZEENZ 4 2OWIZS T THRL L b 00, FHICEMsh
5 AMA EFOFERFIEIH T THRE L, THabLIERNIRELZRICANTHRT 5,
BIME~—r 71 Y 7RO REE,» S 1970 FFEHE TR W [P IRE&E Y —7 T4 ¥ 7
HHRAC) & LTHRBO T %0 194871960 4 AMA A OWNCIHE S b 5 2 Hlid 1970



66 TR ROt 49K 2 - 3APES (2014.3)
AT 5 80 FAUHE F THR WV [FERFIMALK - ALEHM~—7 714 ¥ 7 HERMt] & LT
TR %0 1985 4F AMA E#0SZ OWNCFIE S b, 5 3 Bl 80 10 5 2000 4FEHF T
row [ERER/ B~ =774 v 7R & L TREO T 5. 2004 4 AMA 23752 O]
CHES NS, LT, 4 W1& 2000 FERICA > THHLHELETHTH Y FMAWFMLE~Y—7
74 TR & LTRELDT 50 200772013 4F AMA €S OMICFE S NS, 2B, £
(F) 13 THEBL, TSBEE], [ZoIIBIT 205 ), TAMA E#£OWE ] ONTHEAR
BEb,

CTHITHILICEST, B LMHRLERBIRITTOMm®E, HoVIEWANTH -3 —F
TA VTR, =TT A Y RO EEE ST THBIKT AL TELTHA
Vo T2, THITHIEIE [MEOMTE] 1~-3Z2ETHZLI2d %59,

I. BREIRB&~Y—7TT 12 JEERFR

1. B8

COWRRIE, ¥ —F T4 Y ZIIENHHF LK S R ® 5 1920 £ E 2 & IFE R~ — 7
T4 VTR ET 5 1970 SFEHF TOMH PRI b2 BHIME Vw9 . ook, I
FIREOERD [FEFIM B L O - 2] THEEIEHLY, ok b, ZoORIZHBIT B0
oL, HERBEW—F 71 ¥ IR EMIRE RN — 7 T4 Y THIRRO O RE 3T
HNDo RIHICBWTIEEMA - HEW - BEEN T 7a—F 290K - BEL, ##HICBVTidh
FREFOBEPOLORATI VTN - T Tu—F (=771 ¥ 7EHG) 288 UL L T
Wi, TR —T T4 VIIMEOEEVPRSES NI TH L, Thohs, Zolzt—
DOXHBDOTIHES Z L XY THRVA, —HTY=r T4 Y7~ rntIzoonthi
IZBWTH [HFEHMB IO — 20 ] 2 &HICECFE LIRS 54 A lhb I L
SROBHC L X S5 L DKW D, PLEOREDN S, ZORE O OMEShmiciE:H
LC [ l&~—7 7 4 v ZEHIER] 240052 8123 %, 194871960 4F AMA & 3%
FCORRERMT L2 0L LTHEDS T N5,

2. ANAFMAKREY =TT 12T - R TICEDREE

AMA 1Z, 1985 EICHEFHE T B T TIMAIT 725 T 194871960 4EE 3 % $RH L TRz
A, COZEEHRBOMREG BT —rT14 v ZOEZT (B3 - W) »H—HTho722
LERKRT LD TIE R v, 2L 21X, AINAFMNVRES—FT T4 VT - AT v 7%, [7—
T4 YT DOFEZITITOWTOHEE] (“A Statement of Marketing Philosophy”) % JM &k
(1965) IZHELTWAED, FITRY—F T4 YV IDOEZHTHLIEICbIzoTnwD I LWL
MTERTVE O
BEHIIMMEFLZEDTHRZROEBI V) [R—=T T4 YT DEZHITL>TORELR



R—=T T4 VT EBOEENERT LA 67

i, =74 Y EFNAKOEE (nature) 2 EDEINICERLINENVI T ETHDL, bhtb
W, =774 Y 7HEBL L THG7.LORMPAELZFIES LD TH 5 M3
5720120, =T T4 YITOFEEHNIZOWTODbNOLNLOEZ Z KL, SN T 5
TEMBFOSNLEVWT | RN, v—F T TRy 7 (HEHR) MTRESATYS
R=T T4 Y TIZOWTORRNE 2T 2 BT 72,

Thbt, v=r 74 71E, O—20EYRREHE LT, Q- HOMEICHET LY %
AEB L LT, OWHIBGE LT, OEZOPAMAL LT, OBERKEICBT2EEN - AW
Bk LT, OREHMOEKRE LT, OB 7oA L LT, OBENHIEEL LT, OGS
DR T 723 A O BB L LT, OEPL - WL - st 7o 2L LT, QKR
W - BT - ITARIH ORI L LT, @FELMRoOMEOTa AL LT, BZ0MWEHD
BBRICBWT, BE 1200 22 THEQICMESRA TRz W) Y,

3. COHICHE T 3HREIM
COHETINE, =7 T4 Y I RORED SBESIRRASER S5 70 FAMBEOEHE T
ORI Z VD o LzAto T, ZOMICBITA2MERFIIFRTHD, LrbIAHHICHh
bo 3BT, F2HPEDOLHIZ, HAMEOWREMOREREREIZL > THEOIT OIS &
9 BT v
FEiL, PRI H22 oWl Z [HREHE&~Y—7 7 4 v 78] L LTFyicy
2VE—OOHHIX, REOEML AMA EHOLEEBLINLOTHKENTVENLTHY, »
D AMA 32 ORI LCR—D~—47 5 1 ¥ 7 gk (19481960 4F) M L TH7zn5HT
Hbo bolbkd, ~HIZIZZOHOMEEZ ZDOIIHITFTTEZ LI LB E v, 2L 21X, HERWH
W~ =774 v 7R EMIREEFRN~ =T T4 Y TR ICHT T 2. LI, HHRINT
o—F (B - BIER - N7 7u—F) ExATYTN - TTU—F (=TT 40T -
RATA Y NG 5T B, 26T, IRENBIEE ANT, BRI 2 ARREN < —
TTA YT L CHRE 2 MRS BRI — T T4 Y IR A, LoD TH
%Y,
—HTN=FT VR, TOHNIZHYT S 1900 42005 1970 FEICELHIM %, ~—F7 71 v 7/
i (thought) DFET L XITHEHTHIELICE-T, 104ET LK Y FHISTF T2,
< FERLRER (1900~19104F) @ = =7 7 4 v 7 ORPIOHM7- B 1%, FEFICHT 555 ES
Ko7z, BE, Wl RS, mailis, ST REBEFLOMEH SN, =7
T4 YT LWIIBEIEL, BRSNS 2 bRz,
CBESAERR (1910~1920 4F) 1 £ D= =7 T 4 ¥ IBEEP O TRIE L7z, & 58
Eh, FlodEcAOHENERINI,
SRR (1920~19304F) @ =7 T 14 ¥ 7 OFBEEINEL IR, v —F T 1 v/
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— AR TRA SN,

SEIRERAC (1930~1940 4E) @ < —H F 4 ¥ VO HINGES TSR LFT 720 GRS
MWEEHE N, FoBE b EINTe =T T4 ¥ TRHH T EEODPOH L WHEHT ST
bniz,

- FEEMBEAG (1940~1950 4F) @ v —7 T 4 ¥ FOMSRIEMNEIIE, ~—7 71 ¥ 7 A%
R 28 Lok S A CHH S hze &0 EEORHAEIITG 2 8 S iz,

- PR SALREAC (1950~1960 4E) v —% 7 1 ¥ ZHFJRICH§ 5 76 4 OISV, ¥
RWBEEUE, =774 v 7ot ilm, €L CRENS —7 T4 ¥ 70 Eflom
LICE - C, MilhE Nz, BEFSHCMOLEREDL HMHE Y TR2L ORI~ —7
TA Y ITNEASNT,

< BRI (1960~1970 4F) @ =7 7 4 Y ZEBEDPERENZIZONT, H LV i#lar®
ERRRI S L LCHR SN, 25T, AERTER, ok, BETEx Y272,
FEBRERZ L E Vo 2 BEN D - 72

AW (1970~) (=7 T4 7 EAEMHEEE ORI, SHIC-HEELD
DERoT. ZOMEME, v—=F T4 VT HHEOREBTIERL, BT EY—
T4 YT OREPEHOOMNI 572N TH b,

INBHILE->TEVRALZLIE, ToRRIChAL ML, ~—7 71 ¥ 75/ BHEOMK

oAb, Ma, SR, FHE, RS, ok, FLTHAIC X > THEMOT S h, Zolidtkz
LT DO RN Z 85T 2 2 L ZRBECHL L) 2L TH b,

4. 194871960 &£ AMA E&ZDIRES

LIAHT, TOMO AMA £ 194871960 XN F DO EBY TH %,

Marketing is the performance of business activities that direct the flow of goods and services
from producer to consumer or user. (R : ¥ =774 ¥ 7 ki, HEADPOHEEH T IHHE
T TREB LY —EADHNZTOT 5T F AGEEDZEITTH So)

CORFEE, TAVA =TT 4 7S (AMA DR Y) OEFE (1935 4) IEM %
BIEDSIIZ 540 1948 AFIZ KRR S L, 1960 RIS KR S N7ze € LT, ROFEFHEH 1985 412
BREND T TR EICh o TRBS TR, COBRICBOTHENE 2 L,
I3, =774 071 TEY R AMEEO%IT] (performance of business activities) T# % &
LTWBETHD, KIS, ~—FrF 4 7T TEEE (HE%EE) ] (producer) TH Y,
=T T4 Y 7EEE TEB X O —E 2] (goods and services) TH VY, ZLTY—7 T4
YA WRHE) X HBEE E23MEHE] (consumer or user) THBHELTWAHHTD
o 72, [(GBLUOY—EZA®) inz i) 5] (direct the flow of ...) BED BAKRIA
BEHEIREIN T RWA, g [4Ps (5 - WdEF v 2 )V - TaE—2 3 » - fikg) @
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KM AGDE] ICL o TERSINLEIEPHEZINTVL ) TOIHITEXTAHDL L,
1948 71960 4 AMA KX, ~—7 74 ¥ 7% [~—7r 74 Y 7EH] L3ER-HLTwEZ
EWbhb, HHMIITI) RS, TOEFRITIE, ~—F 714 Y IFHEPA TRz~ 70k
7T, T AHLBHABBEWWIIIOWTOFE RS R\, T2, EFE LTI TH L0, ok
RIZBI L2 —7 74 V7 OMPEMAPERIRBEN T 2E25L, HEDICLH
MTOOFoTVBEEEDLIDLERR

ETHT, BICEBGELIANATMUREY =T T4 27 - Ay 71, —hT, WHAHIC
Epv—r7a v rEEERHEL T,

Marketing is the process in a society by which the demand structure for economic goods and
services is anticipated or enlarged and satisfied through the conception, promotion, exchange,
and physical distribution of such goods and services. R : ~—7 74 7 &%, #HBIY
Y—v 2ok, TuE—Tar, &, L TWREZMLET, FFHYDSB IO —E 21Tk
T2 THEMEDS, PRI RSINGmEINDLLIAD, HAIBITFZ2TU0LATH5.)

ZLTC, SOERE [R—Fr 7473 HRIBILT0LATHE] WL LD
I2, D AMAESR [ EVAREBHOBRITTH S| LR YMET S, Thid, &) LTES
I ZO [#FEFE] (statement) % F LD72ANA FMVVREDOR =T T4 VT - A5 v T L
BHRREOY =74 Y 7HLNELHLBOZ L THY, ZIWEN—FT VX, Ry rRE
R2ahEEN, BROKETEIANLEMEERNTH > ZOWEHFEF2A-JITHI 2V
2%, JEEIE “A Statement of Marketing Philosophy” TH 5%, & - & LT, IhiE, BKo~v—
TTA Y TEEND [FHL] TholzDTRRVWESL I e HENICLBEITh ) RELL Tw
BI—=7 T4 Y ITBEOMRRERRRZ BT, =774 v 7 2H2580E L TOHEE
&S ZOWMEH ) 2FLLMENDINETHL, bLARII, TOFNAL FIHTRY
R=TTAYT - AY Y 7T X BHERIT LIS FITTER SN2, T b 424D 2007/
2013 4F AMA EFRICHBPLL T2 0ix, [HW] ORREZFEN T2 5D TH Y, HIRGE,

COLHICEZHLEE, AMA1948,71960 FEHKZE b > THEMMEIC BT 2IEH A~ —7 7 1
YIUMROBMEHEESTFTERLL) L35 2 L HE, BERH bk,

. EEFEE - AHEM~—F T 1 > T RERR

1. 88l

CoilE, 1MW [RGB & <Y — 7 7 1 ¥ IR (SR 287225837 4 A
[IEE R - A~ —7 71 ¥ 7 HEER] ~OREHfe LTREST O b, $4b
b, ZORBEL, ~—=7 7 4 ¥ ZHEON GGG 10 HIGHIE IS L TIR S, &
MAZED A7 &9 IE ML XM OWE b~ — 7 7 4 ¥ 7l E Th, €L TGIERER
WCEREFIM B IO —CRAITNMRATTA T T7AHICZETNL I LD, LA oT, 20D
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WiE~—=r 74 Y7 RECBWTHPINERZ D, T, =774 Y Z7IZET A RIZEA
D& E LTEDERIN» 5 o ERRAMINTRIZOD, TORR»HIEE Y4 2 DS OFIIZ
FTHRIND LI b ThHS, bold, L, EHOMELZOMNIR->TET
ANFEb o7z ) TETE RV, Fl-Bi%/ T 54 ABRELTRAZOTHY, #HRrRLLT
R—=TTA YT OMEEMBEIBOIKRS 72 E3NLT LI h7-DTHL, ZLT, €9 L
2B, PERICKMES NS A% ) DRI 1970 £ 2 LTI Shzt Bbh b, 1985
FAMA E#RIZZORBRELRBT 2 0L LTNEDSIT SN,

2. Y= T7 1> UBEiRHRORER

I b7 —&L Y 1 (Philip Kotler & Sidney J. Levy) & [~ =477 1 ¥ 7#&0isk] (“Broad-
ening the Concept of Marketing,” 1969) 3% L, ~—7 71 ¥ ZHIFRICELHT LWVEZ T 2K E
Ateo Thbh, [F=F 74 70%, HlEZIRLOMLCEMOR L 2R % M2 5Lk tha
MBI CTH D, & 2AHD, TNHOMEBIE, TNFEFTY—F7 T4 Y ITWREBICE > T HEHRS
NTHR HHVIE, EHEH 2 LAREHE LTZEASVIZIRONTEZ, TH0HE
, =74 v TR =T 4 v ZHEOEA OERRPICID AT S ORAD 2 ENT
K lprolze =TT A4 Y TAND, FOEZFE2IIRLEOEEE KT 24008 0 B # 5
TG T AUFEDFIR L T b, ZOIRIE, ~—7 T4 ¥V VIR AN E®RZS &2
HDW, FNELRPICEREDITONIZE VARG E LT L0O0ICL s TEAESNE Y] &
BN, v—F T4 v T EOHERRET 21,

WWT, I b —IIMESILEROEZ FEHELAEDY IV b=~ (Gerald Zaltman) & J:[F]T
(V=% =774 7 Gt S n A aWEE~o7 7u—F] (1971) 2% L, 7
[R—r 74 v 7O—Hi&] (1972) ~NefKs 2, 2L T, &FH [FEEFlo~—7r 71
> 7] (1975) ~NEPEL T 1110,

LIAW, INLX—FT T4 Y I7Eokimit, ~HTREmEELIELILIChL, &

T, WFZ 70 FRWED S HEHIZP T THETH D, TOMICTER ORI E SN 505,

AMA % Journal of Marketing (D& JM 35) 2 [X—F7 74 Y 7 0%b )W AR - BREEEX
| LT ARERMAZIEETH LY, L 212, Ty 7 (David]. Luck) & [*—4 74
VIUMSEIEISNMEETH S]] (1969) & [V— %N —=F T4 v F—HEWNERE]
(1974) ZHOTHELWHHIZ R L7281, 25 LzhT, N=F VX [v—=Fr 74 ¥ 72
BUsrHCEEGEHRK] (1974) 2F L, ~—7 74 Y ISR EET A2 LICE-oTROND K
Re@ooo0d, [—r 74 ¥ 7ORFIZFEFNYE LY — 2ol fligs iz, Lk
Do T, RITY =TT 4 ¥ 7 DEHFENFIED 2 7% 6 3 IFRRBE N FIRA~OBH % &4 F TR S
NoH%5, bELEMEENTO—Tr T4 Y7 ENOLDOTIZEITNEDLLRIZR SR L
B L7z ®, ZHLT, v=F T4 Y TBERREIEL LN, HROEIZ S, =T+



=TT Y TEROLEBENERTHE S T
¥ I WFIEE O KRS BUTILIRR B O B %2 773 o T I 5%, 2, EREo
BScidcic~y—r 74 v 78 - Bako s AR A5 M~ 0@ 25h % ) #AT LT
o Thb, 72, =774 Y ZIIREILFERIC L o THIZEN R - FIROILKRELFH S T
HolzhHTHAI LTAHT, N=F LA (1981) &, BIZH->T [ L) EWATFKEDERK
EWEICSEEY—FT T4 V7« VAT ANOMFESEE 5 Tnbo - ZNOOFRERIIEZ %
7eDIIE, =TT A VT OEFREHZTIGRL, ST TEY—T T 1 Y T OEBOWEE
PEAMYBELEFML T ETH D, ~EHETDHENH) LI, A4 —TrT1 70k
D ZHICIEZTWDLIETHDL] Lib~, JEEam N MER a0 350 S Bk 2 B %
RLTWwD®,

B ZZ 5% 05, 05RO EHIEKRERSREFICBIT SV 7 ME - =¥ 2{Lo
WD EZOND, Thbb, KETIX 1970 AU IIRFEE O 70% L LA 3 KIE
¥ (= z¥) TBITL, A2OBLR=— XIS ALEMIC X - TEITE NS
P—E RO T S L) Ik >Tnize TOFEKRIZBWT, RO —7 7 14 ¥ IR
FHHW B L O — 2 OWBIG | ZRHRE L TW20icd LT, 29 LTIREMMRRR 235 M
WX BIEMHIE G 2 b~ =7 T 1 ¥ ZHRONG - BRICEDD LI ITh 72013 B
DWNTHo72EFZ L.

3. ZOHOMEEE

ZA%H, N b (Shelby D. Hunt) & [R—7 7 4 ¥ 7 HAIEOFH L # P (“The Nature
and Scope of Marketing,” 1976) 2% L, ~—7 71 Y ZHIEIRHETHLZ L Zmil L &9 &
L7zo NY POBGIE~Y =7 74 ¥ 7Bk S (RS CBMT 52T hhozt
Bbhohs, #ke L THERAmFEZRETHRHEZRL $4bb, AU MR, [TXTD
R—=T T4 Y 7RR, Gk, WE, €7V, B, TLCHER, EMes 5 - dkEFlL s
y—, Iru/xrn, FEEHERHENORDL 300 5E M)y 2 AR HWAZEIZE 5T
8ODENMIBT NG| LBRTY—r 74 ¥ 7 (%) OMEEHMLEY, ME1132
NoEMMILLbDTH B,

ZZIWCEST, T0FMRPEP BB T, =77 1 ¥ 77 IRE R A5
DB N RICEL LD L LTRET LI D MICR Tz, LE)TLNTE S,
—HT, AL T—EPKETLMRHNE FZHHEHENLZDE, 770y 7&T4 YN—7
[t - JpEflo~—7 5 1 >~ 2] (C. H. Lovelock & C. B. Weinberg, Public and Nonprofit Mar-
keting, 1984) TH 5P, Wk 513, TOFEHE LY LUHTO 70 K14 5 S IEERM R IF 5 AL
D=7 T4 7RI YMA TR, £2LT, 0FMRICABE, MENEZ LI DILRL,
A3 - JEEA] 20 TH—E R4 ~w%T25L910%2%,
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RFE1 Y—4F 574> JHEDEE LEHH

23R (positive) B (normative)
N 3 1) 2
g u| g5 ®
S fc'l S o
w
g7 g (3) (4)
g7 &~
3 o
s |5 3|6 (6)
5w | & 7
SH|em
=]
=
® 7 (7) 8)
£y %5
S 1|3 m
WIE:S.D. Y b [v=F 71 v 78] FEEER, TAaS5, 1979 4,

17 B X ¥ Shelby D. Hnut, “The Nature and Scope of Marketing,”
Journal of Marketing, Vol. 40 (July 1976), pp. 17-28. O X3 % 44 )31
Efk L7z

4. 1985 AMA E& D]

29 LTI R D 125K S N7z 1985 420 AMA BRI TOLBY) THH Y,

Marketing is the process of planning and executing the conception, pricing, promotion and dis-
tribution of idea, goods, and services to create exchanges that satisfy individual and organizational
objectives. GR: =4 74 v 7 &%, MALHMBEOBWNEMZTLBEEZAMT S72012, 74
77, Bih, BIOF-CAOMEL, i, Tet—v ey, HElZEELETT S TR
YA TH %)

COPERICL - THEHEND Z 21F, 194871960 EDERICB W THIRINTH 72 TEY
A AWEE] BHZED, boT [MEALHMM] (individual and organizational ...) 25~¥ — 7
TAYTFERELTHALIMEDITONIZZETHD, KT [ (exchanges) 73T Hil1Z
sua—AT7y7E3N, EHHEKRD [BaBLTF -2 IZMATI7A477] (idea) 2%
=T TA Y TREELTEMSNIZZETH b,

WIoHIS, RIS, ~—7 74 Y ISR, VY vy x—=7 T4 T, TLT
ZSHE C IFBEFRMBE R A /TN O~ —7r 74 Y 75, E0@3~Y—FT T4 v —BBEmoE
ZAHDBRAANON TN D, Thbb, ZEIY—7 74 ¥ TS O#H 2 2430 & JEEF)
R AILERMNC TR L 2RERTH Y, €9 2EG] - ZZRERICB LT 8y - —F

WCIMATATT 2Ll il RbbITHL, bIVLEI) &b, AMA19 4EEFkiE, 2 b
F—, L¥+4, ¥ <>, NTvF (Richard P. Bagozzi) @, N> b, T4 ¥ 3— 2 55EEK
W=7 T4 Y TMRBOICEBY—T T4 V7 BER) ANTHRTH 5,

LIAT, TTWI—DDRMAEL S, LI DE, KOEBELLLMLLR LI, [v—



R—=T T4 VT EBOEENERT LA 73
T4 Y IS0 BREESNIZDIEX1969FETH Y, F72 70 AP ENITIE [IEE R
=747 RN —=r T4 7], V=%V =T T4 7], HbViE [7—
TTA YT HE] Lo B R HBRRENT Wz, 51, NV MO [R=F T4 T
FOFFELHPA] HEINIz2DIL 1975 FETH S, 2F ), HIEOBTIE 70 FRoOPEE T
IR AR AL M OS2~ — 7 7 4 ¥ ZHEBICELOBFEO I L Lo Tz, 12
S0 b, 1985 4FICELEFTAMARY =7 T4 VI EFREEZ LD ELkdoTs TN
il 2 21210 RIEDBREDBD LN LD TH %o
HHELTEZBNLDE, =7 T 14 Y 7RO GIIRFR QTG TH 5 2 L & Hi
CHFZEG B % L TRz %  OFERIC L » T, IERFEMRLIEHBIG 12 b~—7r 7 1 v 7%
DRRHFBIZEDLFH L =7 7 1 ¥ THIEBENTH o 721EN v, SBICRZ2X 91, B
BWIERMPBRSINTZZEBRDOIGTE 7o —FT T4 Y TERGHVEO I L 2 Wil-> T X I,
ZhWwz, FEEE 2T ANDLIZE L, BT £ TICHYORERMERILETH /2L v )
TETHAI,

V. BEER BEEY—T77 1 > TR

1. B#E

O 3N, AMA Y1985 EICEFRE TR L TH O 20 4EHEOD 2004 FICHERE TR T S
FTOHME VI, bolkd, ERIIEBEATOHERRLUIERINICENTHEREINLILEE
BIc%6, 2o [BEFER/RES =771 v 7R OFFBIET TIZ 1990 5182 5 Bl
LTWbfENb, EE, OnetoOne Y~ —7 74 v 7, ERME~—r 71 v 7, BHRME
N=T T4 T REDEZTE, 0ERICES THAZKCEREIND X)o7 MET L%
5, ZOMNREEM AR, RO [R2 - <=7 74 ¥ 78] 2#HL, 2K
BIyrH~—r T4 7Tk (=854 L2 s =T 427) OFMEEZEETLZLNOELT
BELT& 7 $4bb, 2hd =2 (EH-£8)] 1332 [F4 L7 b (BEHE A
) 2L —r74 Y IBOHEETHL, TLT, TNHEWHRIC S HRAUE RIS
Far¥a—y—EiosgkLT7T— 7 EWH, —HTORMLVBEFEREOMBINS 5. 2004 4F
AMA EFKIE, SO ELBE T2 0L LTLES T LN S,

2. Zv7&aAV X [BABRROY—7712>7] OFREEER

J v 7& 3" » A (Stan Rapp & Tom Collins) (&, [~ F ¥ - ~—4 7 1 ¥ 7| (Maxi-Marketing,
1987) (ZHEE MAANERO< =75 1 ¥ 77— MOBAHRERIE] (1990 %3+ KXo
% A b WiX The Great Marketing Turnaround: The age of the Individual -and How to Profit from It
Thhbo ZOFEHL, TS I[—F T4 Y7 IZBILRER] ZHRAALTLIDTH S, 1
SEFBR ARG U8, H—V - F7=— [Kigit] 20ithe s _{Fshit
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bz, ZOKEREZ SO TRLE [BEMAOKR] CEE, F72 [EEE LToEY
HHTIEARL) BMAL LTOEELLED L)L THIEE LT3 5] % [788 0B i L ik
W] L LTHET2HDTH S,

WHERDEBY V), [DbNUBERTLZHLT—FEYA -3 —=F 74 ¥ ZED» 5
BEBNMOMPI~—7r 7 1 ¥ F~OEHICH 5, 2L T, MARRM L ¥ FE2RT 5 10
HHOTRCOPRE L —RkE ko7 &, MANGOSY =7 T4 ¥ IAEREI NS EHI,
[Z9 Lzhilfsig ) 20T ERICAZBNRT 203 K0 L) 2HEHHSGONOETH %,
(Tabb) —ZOMKBIZE LA, BREAOSVHGZHVTIELY. BREAOMEMEZEE L
TIELv, HOERT IO - X EMEEG/ZLTIELV. 20D Y, ZOMRFEOWHN -
PF—ERAZ EALAH) ZETREDHENIIEATHITET . ROFWHICHEZMHEIT T NS %
5, BRHBDOZ LIZDOWVWT -2,z LTHhITET. TNBREAZDOID72DICHEDT
T o]

2ELTC, 2 MEANROY =7 T4 v 7] OEZTPBNTHDTHb, Thbb, £
NEUTOI0EHICH25, HEMOS R - <=4 54 ¥ ZEIEDS AN~ i
W] NOBATICL o THEREND DD THL, DA+ =7 v PRORREERAARK S
CHBEEDPD [7— 7 N=2ZAWRORERAAZ LSRR ~, @7 ) 1474 7TELHM»
5 [VARY AR ~, @OEAENTHY — 7 —(ERTREEHE»S [Hil=vF - ~—F v b
WEERE— ] N, OB RIE SRS RARZHE— %0 S [FHE OB ERTS T
F#l N, OFFESENRE ) u— T REED S [HEEHE L ORI EE LS ] ~, ©Of%
SIRBIBREI LA S TR L= 3 v oy TREENRLE] ~, OWEba T FEN g%
BGDS [HBIMZITEHSMEOb OF ) BFEHE] ~, XA - =T T4 7,5 [F4L
I RAR=FTTA VTN, @) VT BA Y o= s EFRERRS [FT A -
77 7 ORI EBFTRRER] ~, O ¥ ZVFiEF v 2OVESER 2 S [~V F il F v &
VBRG] ~, OBITTH B,

3. COHICH T BHREIR

COHOBIFEBIE & 1x, 1990 4FRTHA 5 2000 FHIfR X TOMICE SMEDHIH, 22T
DIMRIZEHT 2 ZOMDOEED S D. TDIFEALN, ¥4 MK ZEZ, Ty 7&TY
YR X BFEEMAFABORIE FROTIZEDLEN TV L, TNHONT, EHIN LD
~R)8—= &1 Y ¥ — A (Don Peppers and Martha Rogers) @ [One to One ¥~ —747 7 4 ¥ 7 © J#i
B L —3 3 vy THWs] (The One to One Future, Doubleday, 1993) ®Y & 5 4 7 ~)V ¥ (Fre-
derick F. Reichheld) [B% T A XY )IVT 4 O %Y X ¥ ] (The Loyalty Effect: The Hidden Force
Behind Growth, Profits, and Lasting Value, 1996.) T %,

Thbh, TN, T—IA=0T =T T4 Y7, FAVLI =T T4 7, Y



=T TA Y TEROLENERTHES 75
L=2avyy 7 =74 7%rlnolz5 4 MVRHGED TICER S5 —# oS
BlEETdH 225, WNEIE, LICHBILZ [MEARR ML > Nk D10 HE] owdFhrthEs
7EEDEN, HLIVIEIRBERLTHS, ZLT, TNHITHERRFEEE I L THYDOIZSET
52, WEHE CHHWRE R FRIEIEEE 2 HE L Tw b,

EIAT, THLEH LR =T T4 v IR, a0 ¥a—y—lX5REOT—5 %
Fh 15 O NZMEHUIRILZ RIS D Do 728 218, [EEFHE QMR I U TR o
WCIES DI R M09 5] L [T 5% OB ZE ST LI12X - T 25~85% Fl
WEYETEL] LhVoRBNBENORERTH L, 2LT, 29ThHoET5%5, #
HEERRO LD IIAEN TR RIS T aE—Y a3 VEEHRAT A XD IE, BEfA#EEEZ XD K
PN L, B OLEEME (Lifetime Value=LTV) %&l45 L, » 2V I3HEE U%bEI V- T
ANFAVAGEIEYS N 2R T L5, EOMBANIK) LObITTH S,

COEHILT, TOWICE, 202 RV ARBYEOH) LHHWE LI A TRER
MDD LR, #HRELTEHRN~Y—T T4 Y IZMRIIREBDOTLE ) Thbb, 2
TRIRER =T T4 ¥ 7 - ATV A Y M 22BN R BRI SIZ LR & Shk v,
LY END DI, KFEHIRIC L 2 FERCMEHNT OFMIHGRETII R T, FTLLEI L
AT HFNE 2 FRIEERBERFICL o TRl - PLEFESH, EVAZRZRERLTLEHF
EOFBNEAT HEERNTFIELZDOTH %,

4. 2004 F AMA EZE DT

2004 4D AMA N =7 7 4 ¥ FEFRIRDEB Y TH B,

Marketing is an organizational function and a set of processes for creating, communicating, and
delivering value to customers and for managing customer relations in ways that benefit the or-
ganization and its stakeholders. (FR: ~—47 74 ¥ 7 &, HECH L CifEZaIH L, {2
L, #8tL, F/MREZDAT =7 R N T —ICFiE2 b 7263 ) HFCOHEMREEHT S L
ZHD, MR TH ) o —EDOT UL X TH5,)

COERIBOTHBMWRZ LI, =771 708 [HMWEETHY) —EDOTT LA TH
5] &L [HZEMBREERL], Mk ZOAT -7 V=1t E2 725§ JLE2HMIC
LTHY, T [EFEC [Mifi] 280, 2L, #ftys-] ELTwd, Zhbid, 198
BRI L THE LMENTH %,

LI AT, AMA I 2004 FEDEHED S DT 3EHD 2007 HFITH EHRE LT Do WO E R
POROEFRDIEFRE TIZ10ED S 20 FREOMIEZ R TR AMADEIT AL T2 L, HE
DICHRVWHETTH D, THESICHT LI ZEE S 5% 5, 2004 2RI, BRINZER
o [EYTERWE L TAMANEORB 25 MHEE L Twiz] L E2 65, AMAW
BOERFHZ B THIAOHRVEM SN EHTH LY, 2Tk, MeThERSLD
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2007 EDES, T L TLHTO 1985 EER & ORFIZTEH LA 45 2 LI2& - T, [2004 45
FQBYTIE V] L ENTHHERELZEIZLE I,

2004 FEEFR T, [v—F 714 v 7L E--HkMHERETH 5] (Marketing is an organizational
function) R [Hlik& ZDAF— 27 RNV ¥ —I1ZH % b 72 53] (benefit organization and its
stakeholders) DEBUH OGN D L H 12, THME] 2 CBRLTY—F T4 ¥ 72 EROT
TWBIERDbRrd, Lab, [Hikl Lw)RBEHTW200, EEIZ [EYF 240
K| 2O OE/MELTVDEEZLND, TOMRE LT, REMBICEL > To [H%E]
(customers) & [J#% & OPBI4R] (customer relations) A I IZZ H—RX7 v 7E8NTW5b, £
DOREZICH L TAIML, fZEL, #tF2L 20— 74 ¥ 7BKICDOWTIE [MlifH]
(value) & 72T MBRTWE, T2, AT — 27KV ¥ — (stakeholders) &id [3IZE 5T
DFIERKRE] ThbHrEELNS

SHCKL, Bk, v—F T 1 ¥ IR OHMPIIASERNMRICER T A #EIEr ) TlE R L, A
WERO TIZRD N TR, $hbb, v—7 74 Y 7B WTIE, —J7 TG s I
M5 a~7u - FEREMIIZE, € U CTRFETERMHEFITEICHT S I 7 1 - FLEMNIEA R4 &
ERESNTERZ, Zhd, ZoMiik-T, EVRABYT [HEFMERDT ALY+ - <=7
T A Y TSR] R EICIRIBEND ICKRAT, FHGE TOEIMEIEEDZDTLE -
7oo TOEMRMND, ML SHIIY—7 7 4 ¥ 72 PFRITHUE L7z AMA 2004 7 ITH L
T, AL R E R ESE2 SM LW ORE A2 o L Bibh s,

WET2505, v—r 74 v 7 BRITZERO LW 5= 7 120 FREH 2 T A > T
72o ZHUTH LT 2004 4E5EFKIE, EVAABUTORM ML Y 2 ANZZERTHS ) L
L7223 202, #EAfE R M R SERE R T 2 HL ) GARIHARZ D TIE R WIES 9 2o FEFKMR 3 4F
ERT L CEREELZBONDL I LI 2HHY, Z22XHDLHEEINZDTH 5,

V. HemMEE~Y -7 71 > TER

1. BigR

C O 4 INE, 2000 AEFTHRD S 2013 4F E THUEEGT RO TH L. T4bb, ZoRRzE
FEoOT 5013 [HEEWAFEE LTORE] L WIZRXTOBEHTH L. BADIZ, =T T4
¥ ZREgeE 20 HEALAIEHICTER S TRk, KBUBELESER I X 2 i RO 72D DML %
DR LA EY OB BB T 2 e - lEn sz e LTk 25
25, 1970 R EDP S —F7 7 4 ¥ FEEOWIRGRHIE R SN/ AT, WIEOHPH LR
SNIEEAHREC AL OB Z D EL X ) Ik o720 THIEHE 2 1 TIEE AR - 2 IEEEM
R—=r 74 v 7EEER] OEFTRRZEB) THL, £LT, TOHE2HETY - v -
R=FT T4 Y TDEZTHIREN, FORETY =7 T 1 ¥ Z7SIIENHEO M E B 57
THEHICB EODETIC R oz, &A%, HMbH LTHHE T A AOBTIE, F3 W [H



R—=T T4 VT EBOEENERT LA 77
BER PR —r T4 Y IR ISR SN S RS BAUERN LD, — k& EEET 2 3
WTIEBLTLE o720 ZOWENE 3 MO 2004 4E AMA ERICKB SN zDTH S, L 25
B, Y= T4 Y IHRORNEHRAS S TIUE, 2004 FFEEIFITHIES © DR Rk~ O R 7
Rt e A sh, BNURLDPELZ, 818, ZIE4M (HENEE~—7 71 ¥ 7
DERD 2 DD TH Do 200772013 4F AMA EF%ld, TOMRREZREOTLb0L LTEDT
bNb,

2. ARS—8&F 2T — [REDHIMER] ORIEL IR

COWMERYOF AL LT, L EabT—&F vy — [EOHAEMTE] (Philip
Kotler & Nancy Lee, Corporate Social Responsibility, 2005) 75%1F & 5%, & x [## o
T, REOEERELKHEAMRICHTET 28T DAL RHIEEFIZ L, BRI & AR I
T ERRT VL, TROERLHLRR LI, TOFHIE, BFEOHIWEMLO TICER
ENDEROEBFHE FLOMLZLDTH S,

BEBIED T O 10 A SM b, 1. HEIEE2BI%9, 2. RECHIMIYHA, 3. T—
A-Fu—=Yav, 4, A—=X - YV—=FTy K- I=FT4 7, 5. V=YXV -I=FT47V
7, 6. A=KL—1F-745rvyua¥—, 7. BRI 747, 8. SN EMITHE D HE
DFEEK, 9. 25DOXRA N - T F77 74, 10. BEPOSESEYLLELERT L7200 10D
RE, Thb,

el ZiE, B1E [FEILE2BILH ] TIE [RFEOHENTML] 2EHROTLT L5
BT %o [REOHSWEME L, RENFHENIS, BOOFEFHZEML TEZITHS DK
ZRMTZILT, MBHREZ LIV RVWIDICTEDICEIEG LT ZETHDL], ZL
T, [EEOHEMIY HALIE, HEMI—Z~OWYHAZTIEL, HEWEEL RS

CAEDT ) EREBEH DO L TH L] b, HEWa—XFHpE LTT7THEZET S, O
WA 2O - = A B - ASAORWIFER - PRI, @%4 L SRIEERBER O 720 D1
ERNTAN=Ta s F L QUL - BEEEEREOMARE, QFE I MFHE - FRTO
Ir¥a—y—HKE, QEM BENR - ERBETRE - T, OB U A7V - 5F
LA OB, Ot & RERBE D IREREET — Y, ©OF MO AR OFEARN 4Gk
KUK - R— A LA - B OMER] - PR - GERIBEIR IS 2R A, TH B,

CHEPLWLNE LI, ZOFEFIZEEFHRLE I A AOFETHAIMY Abhb
I ote [HAWMEMEICHT 28 - 178), €L TEEFRH] 0lzt ALPHAANLNRT
Who TNHEEDTEREMIEL, 1970 FLL IO NPCRLLTHZT L L)%
POTHO L) G ETOMAEMERL, &M a—X, 17, K774 7, FAEYY
T A EORBET & BAMICEERT 2 X)X ho7e $hbb, BREINESIEEELT,
EFBH O IH S FTATE ZHENICHAAND L) ICh->72bIF TH B HHMICE I &
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5, HEBERPRHA L7245 HOKEHZIZH > TE, HEWHMEICG LanaEE—iie LT
RIS NGRS N TRTE 2 WERRER, »22B 2 BHERREITHA LTI
ATV 2T IETHS TOBF B LIRS T R WHEBII R 2720 Th b,

3. COHICHE T HREIM

Fix, BFEOHSMEMLHICHDLIMEDOLI T L LTI, 90 FRPIRCE Iz aT T —
&AW EMAFE FESEMARE 2 33 9] (Joel Makower & Business for Social Responsibil-
ity, Beyond the Bottom Line, 1994) HF5n 2 YW, Z0FHIZBWTHIKIEVWOIX, FEOEE
2 [l HEAEER] RN SR TwEZETHE, FRICINIE, BERIUTD10H
HIZBW M - A% Sh Qe o kv, OMELS L ZoKE, QMBI @OEGLYy—t
A, @fE, OBBE OEH), ORGR (Haeb L RAELE), ORBESE, MR
ELTOWESE) (REH), QM A~OBH, OME, ThsY, $4bb, 203
PHENETOZOTIZFETITRED Y LHOWAFMIE LN, MATENS % HHMNITHGE
THYATADPHMAANSLNT VD, bobd, TOFFE, ~—Fr 74 75l n) ki
YR AT B TH I EREDT %8s LTRESIT SR K ).

—J, AabI7—&F -3 [EW»SORMEwk: V=% - =7 T4 ¥ 7 DR
1 (Up and Out of Poverty: The Social Marketing Solution, 2009) % % 3, $Tlza b 5 —
&, 1975 4RI [FRERMEO Y —7r 74 > 7] IR #E L7121, WEIREz ERTWw525, Th
SIEVTNOFEFAMBY — 7 7 4 ¥ T OHGHAMAZ TN DD TH o7z, TNA, 30 KAE
ERECTHEIISF Yy — - )= W) FEHERZ /T, BEOEERAZHER, Kbzl
MEGLEONZOEFEETH L, 2F0), TOFEHR, [v—r 74 v II#&ikERl, [V —
VAN R=TTA YT, [R=T T4 v EG] L) 300X R KT, [JEEFIHEK
D= T4 7] L) FEEOH TG L TRAMIEERIC, Hzie [EEOHENEE]
(FE) LI RLELZ, BREMCETEEREBRFENLAMTLS [V—vy V- v—Fr T4~
F—FIE] LI RERIBEL LTHRES 72D LMEINLDOTH D, B, HFITIX
1970 A5 ZOHFICESL T TOHBERMZE, WHHA, £ L TERGEHOBEEITL I T
%W,

E2AT, TOFEETIE, [BEWICES200 72084 LT (i) K- kKA-a3 =2
=T 4 AENOBEBIIKT Lm0 R, (i) JUEOHIE, (i) KR & R EO LR
1k, (iv)  KREBE~OBREIH, (v) KRBTSO, (vi) EEAEER~OFIML,
(vii) BWFHOLAEERAEROLEAZT O, TN6 7T OOBMOTIZ [10 DHLY KA H
B ENTWD, Thbb, QHIV/ A X5, @F—24 LA, OFEFTH - W
s, @EEEREERN L, OFENLE~ ) YT, OfKED, OERBEROBLY, ®IFH
HENOHIE & FERM, OBFREOBEMN, OIEHEOHIE, Ths 9,



R=TTA VT RBOLBNERTHEZS 79
4. 200772013 £ AMA E&DIEE]

COMDO=—r T4 Y TERIUTOLEB) TH D, £72, TOERIT 2007 FIFEELS N2
A%, 2013 4E 7 HIC AMA B2 K > THAR ST 519,

Marketing is the activity, set of institutions, and processes for creating, communicating, deliver-
ing, and exchanging offerings that have value for customers, clients, partners, and society at
large. GR:~—7 71 ¥ 7 ki, W%, ##E%, = bF—, TLTHE-HICE > TiED
LA, AL, EL, BEL, XTI H7-001FHTHY, —HOFETHY), Yok
ATHbo)

B OW D 2004 4 AMA EFEAFEREM D 2 LTI 2 M 2 L, AMA W& TH Y o
BMZOSNTAERE LTHRESINTLERTHL I 0D, 20200772013 EF#lx, 2% DS
N8B D b, WET L4505, TD2007 4, /2013 FEFKIE, AMARRVKEPSSHICESLET
DEREE LTED T 5N,

COERIZOVTHMLTA LI ¥ [v—7 74 Y7 EEL] 2L RBEL TRV,
Y= T4 7RIS, BRI CEER - WESEE  hRESEE - Y- Y RER), EA
Mk, ANLEM, L THARELZRTHEEEININOTHS ) X—F T4 Y TFR1IDBZD
EITHEH6, TNOBR—T T4 7T - MF (=774 v 7Ek2])) bE%
(customers), f#&4 (clients), 7¥— kJ— (partners), #:4x—#¢ (society at large) 7 &'Ji #f
PSR AEZ EIZh D, £2TlE, blIRe~—7 74 7%, &R, FEEFMEE AEMIC
EAOBEETIE R L, A, Mk ARzECHE-RICE s TRTRZ@mME %5, KIZ,
[~—=7 74 2 7%F] 12OV TE, | 2004 SFERICE W TEIIRIN TR P> 720, TOERT
& 2] (offerings) & &N TWh, HIK, TNHIEEROE N - F—EYZX - TATTH
BENDD, =TT A YT EERPIRFEHPOLIINI D72 Z s TR ] &) KB
wonzkllbhad, €LC, EELRZ L, W EEE - 58% - S— b F— - e
EoT MMlifEd % b D] (have value) & LTWB I ETHb, 2T, T RFT—=/NNTy FH
W7z, RV —U R, BEOAL S TR, T AVF—25TMlifEY (something value) &
FLThz,

CZWEST, 200720134 AMAE L, CNETOX—7 T4 v 7 EFHK (194871960
4, 1985 4F, 2004 4F AMA JE3R) IZBS Ak D § N T2 b Dk Bt T % LEHil
ENb, 72, TOEFRIBHAMWBEEZEENICEVET LS E 20D, [HE—#K (society
atlarge) 1I2& > THlifEH 5 D% -] ONFICIE “HERWELOZRT NETNTVWLEMRE
Nbo

V. B eE0—7

(1) FEANIZE, AEOMEEIE, ~—7 T4 Y7 ERICETHHBNL LIZHE A Nz KU T



80 T K% G o 49 2 - 3AUES (2014.3)

Wiek A, [2004 40 AMA ERICHT 2] 2772 HICT 22 /-2 L& o
FEAD, HObERRECSHMLLI) LRV W, 21T, BHTLE5,
ERTOER TR ICITHA N [HLWHAl 2R RTHI2LESHLLEZT, Thbb, Th
&, AMADO~Y =774 ¥ 7 BHEOEBLRMPNHH LIHET 5 Loz ) HTidnl, [v—
T T4 v IR ORRINENN & kD DD AMA KDL E L 50T - TS 5] HEE KT S S
L ThHot,

(2) EH)LT, =74 Y IHROBMEH»SE5HETE, AMAY =7 T 4 ¥ JEROEEIC
GhETAOMIIHT TR BRI L7, 3405, H1H% [HIGIE&~Y—7 71~
FEMK] &L, ThE 194871960 4 AMA BRI E L7z AR LT, %2 8iE [3E%E
FURLRE - AFEEM~— 7 7 4 ¥ FHERR] & L 1985 4F AMA SE3612, 45 3 Wik [HEE
BRI~ =7 74 v 7B & L 2004 4E AMA B3R 12, T L CHEAMIE TMamFET~—7
74 ¥ 7] & L 200772013 AMA EFICFE L 720

(3) &ZAD, ZTITRTH - RBEMANTE L L TR, —2 %Mk, [AMAR =771 ¥ 7%
RIZEHIMET 20 L wH) T ETHb, MET D456, AMAIZ 19484 LIk, 4 H (2013
) CELEFTICRENLY—T T4 V7 EREEEL, HDVIIKREL TR, 22I0—EN
BHDDEALIPELV) L THbD, 72k 21E, AMA E 194871960 EFe% 1985 4 F TEAH L
Bhodeds, INAFAMURER =TT 4 07+ A5 v 7IZ1965 SFEDORHT [R—F T4 7
F12) ZBATESICMENTVS] & Lz, AMARHESHRETH L bEHRE 12 L
THTERL, TOHTERIMEZORLZIGFETLLEZL40, ToOlME 1 >OESRK
THLEBLAZZE L, ANATHVRER=T T4 27 - A8 v TIZE L HOMM EF) 28
BT 5 LOMAMBRIME SN L ). E2HH, TOHD 2004 FEEFROYFEITIE, HREOT
WEVARBYCOEN, THRDBEIRA =TT AV ITREFALI N - =TT 4 Y T\D
WS, ZOFFERIIMINTNL, CHOHORBENLF WL LI, EREFAKE, W
REARLE Y A ABIOERITN LT EDOREOBEMZ b > THRLA2IZOWT, AMA (E3
ZHZ) NWBTEER P2 SN T0R LB EVEVw)I 2 ETHD, 2F D, 1960 44
IFFEBL CORME 2T BN TEFRDO T S, — 5 2004 4E 4R E Y A A B COB N % 4
WL CTEFRDITON TV ENLTH L, ERECEOLEOMBELV UMEBEITE D %o T
WHDH, LW EHITH S,

(4) WE—ODREMIZ, AMAEEZHRLHRRZIEDIHIILTEBENLZDOTHS ) 2,
EV)ZETHD, KMTOEZEZEIIHOLD R LIS, ANAFTMIRER =T T4 VT - A8y
731965 FICY =T T4 YT DEZT B R IonTIEEE IO, ¥ =TT v
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Marketing is the performance of business activities that direct the flow of goods and services from
producer to consumer or user. (R : ~¥—7 74 7 bid, EEENPSHTE T /2IMEHE AT TR
MO —E20iNE FAD) 5 E Y ARG OFETTH S,.)

- 1985 D EFK

Marketing is the process of planning and executing the conception, pricing, promotion, and distribu-
tion of idea, goods, and services to create exchanges that satisfy individual and organizational objectives.
GRi~=—=Fr 717k, MARHBOBNZmM T RIEEAET L0012, 7477, 8B, +—
C Ao, flito, FaE—yay, WlERELETTS 702 TH L)

- 2004 FEDEF

Marketing is an organizational function and a set of processes for creating, communicating, and deliv-
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Marketing is the activity, set of institutions, and processes for creating, communicating, delivering,
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